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Ways to Fundraise 

 Restaurant proceeds fundraiser  

 Raffle  

 Direct solicitations to your personal community  

 Direct solicitations to alumni and/or other friends of the university 

 Selling on campus  
 

Restaurant proceeds fundraiser  
Many restaurants and corporate chain establishments offer nonprofit proceeds on select days 

and times. Examples include: Panera Bread, Mod Pizza, Sweet Tomatoes. 

STEP 1: Submit event form: https://www.uws.edu/room-event-request-form/ 
STEP 2: Once your event has been confirmed and approved, review the company’s website to 
see what is required to set-up your proceeds give-back day. Advanced and thoughtful 
scheduling for this event is key. A large crowd is important for high return.  
STEP 3: Contact the office of development about your idea and/or filling out any online forms 
or providing any necessary documentation.  
 
Fundraising Tips from Amy Lodholz, Director of Donor Relations:  
These work well if you have a large community to lean on. Keep in mind that students and 

employees lead busy lives however, so giving a lot of notice and creating the right marketing 

materials (event flyer) and messaging around your event is important. The UWS marketing 

team can support your endeavor.  

 

Contact information should be recorded for who is the main liaison at the restaurant for this 

event and when we can expect the donation check to come through. The office of development 

can help ensure that the funds are recorded properly to your club. Make sure mailing address 

always includes C/O office of development and encourage your club name in memo line or 

notes with payment.  

Raffle  
This is a one method of fundraising that can raise approximately $200-$500 within 3-4 weeks by 
selling 20-50 $100 raffle tickets. Examples may include: $10 raffle for baseball tickets or other 
large prizes.  

 
STEP 1: Submit event form: https://www.uws.edu/room-event-request-form/ 
STEP 2: Once your event has been approved, submit question responses from Addendum I (see 
below) to giving@uws.edu.  

https://www.uws.edu/room-event-request-form/
https://www.uws.edu/room-event-request-form/
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STEP 3: Office of development will help you plan your event and coordinate activities.  
 
Fundraising Tips from Amy Lodholz, Director of Donor Relations:  
Depending on the ticket price, audience, timeline and prize, raffles can raise several hundred 

dollars. You’ll want to communicate total number of tickets available, total number of prizes, 

and how winners will be announced. Ticket prices may vary from $1-$20. Anything beyond that 

will need a major prize.  

If you don’t have a raffle item yet but want to ask for donations – please communicate with the 

office of development first. If you have already secured donation(s) for the raffle, work with 

student services to determine next steps – the campus store can support your raffle. One to 

three volunteers could sell roughly 10 tickets each @ $10 within one month - regardless of 

prize(s). Tickets purchased as part of a raffle are not donations.  

Campus store raffle instructions:  
Make the request with Nina Tall with at least two week notice (ntall@uws.edu). The store 
donates the credit card fees incurred when customers purchase tickets with debit or credit 
cards. The club is responsible for procuring marketing materials and physical raffle tickets. The 
store will post a sign on their magnet board (up to 11 x 17) and a sign at their POS area (no 
larger than 8.5 x 11). 
 

 

Direct solicitations to your personal community  
There are many online platforms that allow you to solicit gifts from your friends and family 
directly to a 501(c)3 nonprofit like UWS and then allocate to your club fund.  
 
STEP 1: Submit event form: https://www.uws.edu/room-event-request-form/ 
STEP 2: Once your event has been confirmed and approved, contact the office of development 
for a mandatory orientation session. 
STEP 3: At your orientation, you’ll work with the office of development to use the proper logos, 
text and other documents on an approved third-party website portal.  
 
Fundraising Tips from Amy Lodholz, Director of Donor Relations:  
This is how many fundraising activities around fun runs and races are organized. In one 
example, all the members of one student club could decide to do this as a shared joint effort 
and all agree to invite 10 friends, etc. There are lots of other ideas around this option and it is 
the BEST way to raise funds in the quickest amount of time with the least amount of work. In 
one example, I have raised $1,500 typically from 15-20 of my friends, colleagues and family by 
setting up a site like this with a 30-day campaign. Setting it up isn’t enough though, I then had 

https://www.uws.edu/room-event-request-form/
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to make sure to ask people directly and individually over email, letters, Facebook, text and in-
person where possible (otherwise I probably would have raised about $250 with minimal 
effort). I also mailed handwritten thank you cards to each person who donated too.  
 

Direct solicitations to alumni and/or other friends of the university 
With prior approval and coaching, students are encouraged to seek support from UWS 

community of alumni and business partners. This can be a part of any other approved 

fundraising activity and will be spearheaded through the office of development. 

STEP 1: Submit event form: https://www.uws.edu/room-event-request-form/ 
STEP 2: Schedule an orientation session with giving@uws.edu. 
STEP 3: At your orientation, you’ll work closely with the office of development to discuss 
expectations, timeline, and how students can support the effort (thank-you cards, etc).  
 
Fundraising Tips from Amy Lodholz, Director of Donor Relations:  
Prior approval allows the office of development to ensure that all gift solicitations are 

coordinated across the university but it’s a good idea to ask this group of people and we can 

help you do it. Checking first avoids awkward situations where a donor may be asked multiple 

times for a donation from different university departments or individuals. Even if you have a 

personal relationship with the contact, it’s important to remember that the office of 

development supports student fundraising efforts and coordinates all fundraising efforts to 

avoid donor fatigue and maximize the likelihood of giving.  

Selling on Campus  
UWS does allow student groups to sell items on campus to fundraise for approved activities.   
 
STEP 1: Submit event form: https://www.uws.edu/room-event-request-form/ 
STEP 2: Schedule an orientation session with office of development. UWS policy 3001 will be 
reviewed and overall event support will be clarified.  
 
Fundraising Tips from Amy Lodholz, Director of Donor Relations:  
I would recommend this option if you have fortuitously received a donation that could be easily 
sold by tabling on campus to target students and employees. An example of this might be candy 
bars or other packaged food items. From policy: “In instances where sales will be conducted 
over an extended period of time, the administration will periodically review the reason, manner 
and effectiveness of past operations to reaffirm authorization to continue sales. A student 
group may not maintain independent bank accounts, or use the name of the university within a 
bank account. Violations of this policy may result in the representative’s dismissal from the 

https://www.uws.edu/room-event-request-form/
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campus or, in the case of students and faculty, suspension and/or dismissal from the 
university.” 

 
 

Raffle: Addendum I 
 

1. What do you want to raffle?  
 
 
 
2. Do you need help in getting item(s) donated?  

 
 
 

3. How long should tickets be on sale for?  
 
 
 

4. How many tickets do we want to offer? Raffles have finite ticket quantities – the smaller 
the availability, the more appealing your raffle can be to potential ticket buyers.  

 
 
 

5. Who do we want to ask to buy tickets? 
 
 
 

6. How do you want to sell tickets? Online? In-person?  
 
 
 

7. Who will help sell tickets? 
 
 
 

8. Where can people buy tickets? Our campus store can support raffle activities.  
 


